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If you can’t train them,
you can’t blame them!

Short Description:

CONFERENCE OVERVIEW Power Purchase Agreements (PPAs) are critical instruments in the energy sector, 

serving as contracts between energy producers and consumers. Understanding these agreements from both 

commercial and legal perspectives is essential for participants in the industry. This conference offers an in-

depth exploration of the structure and purpose of PPAs, equipping attendees with the knowledge needed to 

navigate the complexities of these contracts. By focusing on the commercial aspects, participants will learn how 

to align PPAs with business objectives, ensuring that the agreements are not only profitable but also 

strategically beneficial for all parties involved. In addition to the commercial perspective, the conference 

emphasises the legal intricacies associated with PPAs. It provides participants with the necessary tools to draft 

and negotiate contracts that comply with legal requirements and industry standards. This dual approach fosters 

a comprehensive understanding of the balance between commercial interests and legal obligations, 

empowering participants to manage PPAs effectively. Ultimately, this knowledge is vital for ensuring that 

agreements are robust, enforceable, and capable of mitigating risks associated with energy transactions.

Course Overview:

CONFERENCE OBJECTIVES

 

At the end of this conference, participants will be able to:

Understand the key components of Power Purchase Agreements (PPAs).

Identify the structure and purpose of PPAs.

Analyse commercial terms within PPAs to negotiate favourable conditions.

Recognise legal considerations related to PPAs and compliance issues.

Address and resolve common compliance challenges in PPAs.

Draft and review PPA clauses effectively to mitigate risks.



PARTNERS IN KNOWLEDGE UK LTD
Suite No. 129

295 Chiswick High Road
LONDON W4 4HH

Phone: (00 44) 208-0900-865 / Mob.: (00 44) 757-722-6724 (+WhatsApp) / Mail: info@piklondon.com / Web: www.piklondon.com

Registered in England and Wales No. 8960506 / Members of the WBC (Westminster Business Council – LONDON)

Apply best practices in the management and enforcement of PPAs.

TARGET AUDIENCE

Energy Sector Professionals.

Contract Managers.

Legal Advisors.

Project Developers.

Financial Analysts.

Regulatory Compliance Experts.

Program Outline:

CONFERENCE SCHEDULE

 

DAY 1: Commercial Aspects of Power Purchase Agreements (PPAs)

1. Essential commercial components in PPAs (pricing, payment models, and contract length).

2. Comprehending and negotiating performance assurances and penalties.

3. Navigating risks associated with fluctuations in supply and demand.

4. Financial analysis and consequences of PPAs.

5. Tactics for securing advantageous terms and conditions in negotiations.

 

DAY 2: Legal Framework and Compliance

1. Legal aspects involved in creating and implementing PPAs.

2. Regulatory obligations and adherence to local legislation.

3. Intellectual property considerations and confidentiality provisions.

4. Mechanisms for resolving disputes and enforcing agreements.

5. Grasping force majeure and termination provisions.

 

DAY 3: Drafting and Reviewing Power Purchase Agreements (PPAs)

1. Optimal practices for crafting PPA clauses and contracts.

2. Important factors in assessing and modifying PPAs.

3. Recognising and mitigating common risks and challenges.
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4. PPA negotiations and contract oversight.

5. Ensuring coherence with commercial goals and legal requirements.

 

DAY 4: Managing and Enforcing Power Purchase Agreements (PPAs)

1. Strategies for overseeing PPA performance and compliance.

2. Tracking and documenting contract responsibilities and key milestones.

3. Addressing and resolving contract disputes and violations.

4. Processes for renegotiation and modifications.

5. Emerging trends and innovations in PPA frameworks and practices.


